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Markets & BusinessNews Update
Attracted by Korea’s expertise
in mobile technology, major
semiconductor firms around
the world are setting up R&D
centres.
ON Semiconductor, based in
Phoenix,Arizona, opened a
new Solutions Engineering
Centre with six engineers at
the headquarters of its local
branch in Yeoksam-dong, south-
ern Seoul.This is one of eight
design centres and eight manu-
facturing facilities in the US,
Europe and Asia.
The Korean centre will sup-
port various applications for
mobile devices such as cellu-
lar phones and MP3 players
and staff could be doubled by
year end according to ON
Semi VP Peter Green. ON 
Semi will invest a total of 
$6m to 2007; $1m has already
been spent for facilities and
equipment.
“We see major opportunities
here especially in the portable
/wireless space,” said senior VP,
Bill Bradford.
“Handset production in South
Korea is estimated to be 30%
of global production in 2005,
a CAGR of 46% anticipated.
“Most of this growth is to be
contributed by our key cus-
tomers who are market makers
that drive the portable market
segment. In Korea, our busi-
ness has grown by almost
300% in the past five years.”
Freescale Semiconductor is
also to establish an R&D centre
to develop semi-conductors for
the car industry at its local HQ
in Gangnam, southern Seoul.
“We will have six engineers,
which will be gradually
increased to 20,” said Kang
Hyun-sik, a Freescale Korea
executive.
“We are also going to develop
products that have good visual-
supporting functions for car
navigators and DVDs.”
Last month, National Semicon-
ductor opened a design
research centre in Seoul and
will open a separate R&D 
centre in July in Bundang,
Gyeonggi province. It aims to
have 50 researchers in five
years. ST Micro also said it
will increase its current




Korea ideal for chip developers’ R&D 
An insurance take on global telecoms
“The insurance industry must
invest in the necessary techni-
cal skills if it is to achieve the
efficiencies in the process and
bespoke solutions demanded
by major corporations,” says
Mike Hammond, CEO of JLT
Risk Solutions Ltd.
Speaking to risk managers,
insurers and reinsurers in the
global telecommunications,
media and electronics sectors,
Hammond warned that if the
London market fails to reform
itself by becoming more trans-
parent in all of its processes,
and not simply broker remuner-
ations, regulators would most
likely intervene.
“Investment in the resources
and technical skills required
today will eventually achieve
lower costs in the future, as
greater clarity and understand-
ing of the specific risks faced
by the telecommunications,
media and electronics indus-
tries will lead to fewer disputes
and allow insurers and reinsur-
ers to meet the expectations of
clients,” Hammond told dele-
gates at the JLT conference,
‘The Extreme Communications
Environment’ in Lugano.
Hammond added:“We are adop-
ting a more discerning attitude
to those areas of business in
which we participate, and we
are investing in technical
resources to meet what we per-
ceive to be the future demands
of our clients and the insurance
industry in general.”
Andrew Cornish, head of
Insurable Risk at UK utility
Centrica plc and chair of the
UK’s Association of Insurance
and Risk Managers said recent
changes in the industry
brought about by New York
Attorney General Eliot
Spitzer’s investigations were a
“once in a generation opportu-
nity” to change the industry for
the better.
“There are many challenges in
the risk management world and
in 2005 we must grab these
challenges and change the mar-
ket.That will only happen if
insurance buyers, brokers and
insurers work together to find
solutions.”
The conference also heard from
a number of speakers that be-
spoke solutions specifically
addressing current and emerg-
ing risk issues of the communi-
cations, media and electronics
industries are possible in
today’s market place.
However, having the necessary
technical skills and depth of
resources in both brokers and
underwriters to build trust and
confidence in the understand-
ing of the risk profile of clients
is crucial.
Esa Kaunistola, senior legal
counsel for Nokia Corp said
that insurers needed to better
understand their customers. He
commented:“They need to
underwrite the whole risk port-
folio not just line by line.There
should also be stability on pric-
ing and global solutions for
global companies.”
From a personal perspective he
said he had been extremely
encouraged by the recent com-
mitment that Nokia
Corporation had received in
designing a bespoke pro-
gramme for the risks they face.
“The environment to achieve
longer term commitment is
improving,” he said.
Chris Brett, Group Risk manager
of UK media group, Daily Mail
& General Trust plc said that the
“extremely archaic practices”
prevalent in the insurance
industry were a challenge to all
those involved.“We might be
prepared to pay more for our
insurance simply to get more
certainty into the process.We
have a real issue with contract
certainty and we don’t see why
we should pay insurers if we do
not receive documentation.”
Peter Hacker, Partner, JLT Risk




and corporates will need to
focus more intensely on the
entire risk landscape than
they have in the past.
“This will lead to a shift towards
more streamlined services and
innovative risk financing solu-
tions that really do meet the
needs of global clients.”
